7RE Y U (RS oY SiE - +EY)

Iraining ;

<OIM|2t(Ashera) for 2025

8 CHARSt
# CiAdotojy

=5t
_

] 0
0 e

>HHepp™

N
= ==

R Jdstolmetia(|=
B ZdYstoln

Ol O O I ol ol Jm on Kl
0o oo o9 on oo o Jo 4T o
EEEAEERE oL

= = =




2=
=

&

=
&
=

&
=
ARA
=

2
=
2
=
2
=
2
=

=
=
=
=)
2
=
=
=)

2
=

2 ZH(EEE 61%) 7
£
=

H(EEHE 55%) 17

H(EEE 66%) 27

H(dEE 38%) 26

Rir
LN
<
00
i
4D
%0
T
i
!

28 2ABAI(ZEE 30%) 49

M 2A(HFEE 50%) 29
H(HEE 43%) 43
H(HEE 55%) 59

Zo/0|
7
—

A(EEE 21%) 13
=

A (EdEE 61%) 11

o
o
gl
—
o
o

S
K=

U= EH(EEE 45%) 55

M 2H(YEE 43%) 46

UxE EH(EEHE 56%) 41

M 2H(YEE 38%) 36

il

34¢

Al

374

374
WIbel 41%1-42¢

UxE =H(EEHE 66%) 34

U3 EH(EEE 39%) 23

St
36 =M
308 Of

[ ]
=

3|
Hl
—
A
s
Hl
—
A
s
Hl
—

23 =9| T
A
s
il

21¢

3|
[==}
il
(==}

| 32t
34

o
=

24|
3
29
=
3
3

o
'.l:l|_
o
'.l:l|_
o
'.l:l|_
o
'.l:l|_

WY 37H &M
36t
(=]
'.|:I|‘

3
gt 39
3

il
il
il
Bt

i

wsY 23H A
ul

2=
=

_C|1J
=2
3

= ofEasts
3

=

He 6
=
e - 61

HE 6
HE 6

i
i

—

e
&
5|
[s1
5|
[s1
5|
5|
&
5|
St
5|
o

=

(51
of

f=1]
=
f=1]
=
2l
=
t =
t =
20238t E 4¢
2l
=
[=]]
=
[=]]
=
30. 2021stHE 3¢ wex 304 O

5. 2024st4: 38 usY 308 Of

4. 20248t4E 3

13. 202438t4: 3
17. 2024384 E 4
19. 2024

20. 2024

21.

23. 20238tHE 3
26. 2022

- 8 &




QEE : YA UGS Foio HE - THL)

- 2|2 474E(20218HEE - 20248HEAE) £
Gz 71E 2A 304 -

% O ARO| BE W

At
ZOlA “otMizy 2o £

1. #F20 07t T4 oiLx"E 4
2. ‘T4 ofUA 0| SO0V AME=F

1/
3. 58 EA0] Bed &M 4ol REE Fof HA22 E0HI/MN




QEE : YA UGS Foio HE - THL)

Sollel 7= el

1. 2
2. 27|
(2]9]




QEE : YA UGS Foio HE - THL)

1. 2024sdL of

There have been psychological studies in which subjects were shown photographs of

people’s faces and asked to identify the expression or state of mind evinced. The
results are invariably very mixed. In the 17th century the French painter and theorist
Charles Le Brun drew a series of faces illustrating the various emotions that painters
could be «called upon to represent. What is striking about them is that

. What is missing in all this is any setting or context

to make the emotion determinate. We must know who this person is, who these
other people are, what their relationship is, what is at stake in the scene, and the
like. In real life as well as in painting we do not come across just faces;, we
encounter people in particular situations and our understanding of people cannot
somehow be precipitated and held isolated from the social and human circumstances
in which they, and we, live and breathe and have our being.

*evince (Y TIS) Y3 LIEILHCE **precipitate Z&5ICH

@ all of them could be matched consistently with their intended emotions

@ every one of them was illustrated with photographic precision

® each of them definitively displayed its own social narrative

@ most of them would be seen as representing unique characteristics

® any number of them could be substituted for one another without loss
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1. There have been psychological studies in which subjects were shown photographs

of people’s faces and asked to identify the expression or state of mind evinced.

2. The results are invariably very mixed.

3. In the 17th century the French painter and theorist Charles Le Brun drew a series
of faces illustrating the various emotions that painters could be called upon to

represent.

4. What is striking about them is that

5. What is missing in all this is any setting or context to make the emotion

determinate.

6. We must know who this person is, who these other people are, what their

relationship is, what is at stake in the scene, and the like.

7. In real life as well as in painting we do not come across just faces; we encounter

people in particular situations and our understanding of people cannot somehow be
precipitated and held isolated from the social and human circumstances in which

they, and we, live and breathe and have our being.
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2 2l a nonstick frying panO| Ct&

How you focus your attention plays a critical role in how you deal with stress.
Scattered attention harms your ability to let go of stress, because even though your
attention is scattered, it is narrowly focused, for you are able to fixate only on the
stressful parts of your experience. When your attentional spotlight is widened, you

can more easily let go of stress. You can put in perspective many more aspects of

any situation and not get locked into one part that ties you down to superficial and

anxiety-provoking levels of attention. A narrow focus heightens the stress level of
each experience, but a widened focus turns down the stress level because you're
better able to put each situation into a broader perspective. One anxiety-provoking
detail is less important than the bigger picture. It's like transforming yourself into a

nonstick frying pan. You can still fry an egg, but the egg won’t stick to the pan.

*provoke FEA|Z|C}

@ never being confronted with any stressful experiences in daily life
@ broadening one’s perspective to identify the cause of stress

@ rarely confining one’s attention to positive aspects of an experience
@ having a larger view of an experience beyond its stressful aspects

® taking stress into account as the source of developing a wide view
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1. How you focus your attention plays a critical role in how you deal with stress.

2. Scattered attention harms your ability to let go of stress, because even though

your attention is scattered, it is narrowly focused, for you are able to fixate only on

the stressful parts of your experience.

3. When your attentional spotlight is widened, you can more easily let go of stress.

4. You can put in perspective many more aspects of any situation and not get locked

into one part that ties you down to superficial and anxiety-provoking levels of

attention.

5. A narrow focus heightens the stress level of each experience, but a widened focus

turns down the stress level because you're better able to put each situation into a

broader perspective.

6. One anxiety-provoking detail is less important than the bigger picture.

7. It's like transforming yourself into a nonstick frying pan.

8. You can still fry an egg, but the egg won'’t stick to the pan.
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2l live in the shadow of the future?} C}E Z20|A 2|0|5t= HIZ 71& AHA

Thanks to the power of reputation, we help others without expecting an immediate
return. If, thanks to endless chat and intrigue, the world knows that you are a good,
charitable guy, then you boost your chance of being helped by someone else at some
future date. The converse is also the case. | am less likely to get my back scratched,
in the form of a favor, if it becomes known that | never scratch anybody else’s.
Indirect reciprocity now means something like “If | scratch your back, my good
example will encourage others to do the same and, with luck, someone will scratch
mine.” By the same token, our behavior is endlessly shaped by the possibility that

somebody else might be watching us or might find out what we have done. We are

often troubled by the thought of what others may think of our deeds. In this way,

our actions have conseqguences that go far beyond any individual act of charity, or
indeed any act of mean-spirited malice. We all behave differently when we know we

live in the shadow of the future. That shadow is cast by our actions because there is

always the possibility that others will find out what we have done.
* malice: 29|

@ are distracted by inner conflict

@ fall short of our own expectations

® seriously compete regardless of the results

@ are under the influence of uncertainty

® ultimately reap what we have sown
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1. Thanks to the power of reputation, we help others without expecting an

immediate return.

2. If, thanks to endless chat and intrigue, the world knows that you are a good,
charitable guy, then you boost your chance of being helped by someone else at some
future date.

3. The converse is also the case.

4. | am less likely to get my back scratched, in the form of a favor, if it becomes

known that | never scratch anybody else’s.
5. Indirect reciprocity now means something like “If | scratch your back, my good
example will encourage others to do the same and, with luck, someone will scratch

mine.”

6. By the same token, our behavior is endlessly shaped by the possibility that

somebody else might be watching us or might find out what we have done.

7. We are often troubled by the thought of what others may think of our deeds.

8. In this way, our actions have consequences that go far beyond any individual act

of charity, or indeed any act of mean-spirited malice.

9. We all behave differently when we know we live in the shadow of the future.

10. That shadow is cast by our actions because there is always the possibility that

others will find out what we have done.

_’IO_
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Whenever possible, we should take measures to re-socialize the information we think
about. The continual patter we carry on in our heads is in fact a kind of internalized
conversation. Likewise, many of the written forms we encounter at school and at

work — from exams and evaluations, to profiles and case studies, to essays and

proposals — are really social exchanges (questions, stories, arguments) put on paper

and addressed to some imagined listener or interlocutor. There are significant
advantages to turning such interactions at a remove back into actual social
encounters. Research demonstrates that the brain processes the “same” information
differently, and often more effectively, when other human beings are involved —
whether we’re imitating them, debating them, exchanging stories with them,
synchronizing and cooperating with them, teaching or being taught by them. We are
inherently social creatures, and our thinking benefits from bringing other people into
our train of thought.

* patter: ZHZAHE +* interlocutor: CHSIR} *x* at a remove: 2= 2|8 &
@ importance of processing information via social interactions

@ ways of improving social skills through physical activities

® necessity of regular evaluations of cognitive functions

@ influence of personality traits on social interactions

® socialization as a form of internalized social control

_’I’I_
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1. Whenever possible, we should take measures to re-socialize the information we

think about.

2. The continual patter we carry on in our heads is in fact a kind of internalized

conversation.

3. Likewise, many of the written forms we encounter at school and at work — from
exams and evaluations, to profiles and case studies, to essays and proposals — are
really social exchanges (questions, stories, arguments) put on paper and addressed to

some imagined listener or interlocutor.

4. There are significant advantages to turning such interactions at a remove back into

actual social encounters.

5. Research demonstrates that the brain processes the “same” information differently,
and often more effectively, when other human beings are involved — whether we'’re
imitating them, debating them, exchanging stories with them, synchronizing and

cooperating with them, teaching or being taught by them.

6. We are inherently social creatures, and our thinking benefits from bringing other

people into our train of thought.

_’|2_
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In centuries past, we might learn much about life from the wisdom of our elders.

Today, the majority of the messages we receive about how to live a good life come

not from Granny’s long Mexperience of the world, but from advertising executives
hoping to sell us products. If we are satisfied with our lives, we will not feel a
burning desire to purchase anything, and then the economy may collapse. But if we
are unsatisfied, and any of the products we buy actually delivers the promised lasting
fulfillment, subsequent sales figures may likewise @rise. We exist in a fog of
messaging designed explicitly to influence our behavior. Not surprisingly, our behavior
often shifts in precisely the manner ®@intended. If you can be made to feel sufficiently
inferior due to your yellowed teeth, perhaps you will rush to the pharmacy to
purchase whitening strips. The ®@lack of any research whatsoever correlating tooth
shade with life satisfaction is never mentioned. Having been told one hundred times
a day how to be happy, we spend much of our lives buying the necessary
accoutrements and feeling ®disappointed not to discover life satisfaction inside the
packaging.

* accoutrements: () 8%

_’|3_
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1. In centuries past, we might learn much about life from the wisdom of our elders.

2. Today, the majority of the messages we receive about how to live a good life

come not from Grannys long ®experience of the world, but from advertising

executives hoping to sell us products.

3. If we are satisfied with our lives, we will not feel a burning desire to purchase

anything, and then the economy may collapse.

4. But if we are unsatisfied, and any of the products we buy actually delivers the

promised lasting fulfillment, subsequent sales figures may likewise @rise.

5. We exist in a fog of messaging designed explicitly to influence our behavior.

6. Not surprisingly, our behavior often shifts in precisely the manner ®intended.

7. If you can be made to feel sufficiently inferior due to your yellowed teeth, perhaps

you will rush to the pharmacy to purchase whitening strips.

8. The @lack of any research whatsoever correlating tooth shade with life satisfaction

is never mentioned.

9. Having been told one hundred times a day how to be happy, we spend much of

our lives buying the necessary accoutrements and feeling ®disappointed not to

discover life satisfaction inside the packaging.

_’|4_
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Everyone who drives, walks, or swipes a transit card in a city views herself as a

transportation expert from the moment she walks out the front door. And how she

views the street . Thats why we find so many

well-intentioned and civiccminded citizens arguing past one another. At neighborhood
meetings in school auditoriums, and in back rooms at libraries and churches, local
residents across the nation gather for often-contentious discussions about
transportation proposals that would change a city’s streets. And like all politics, all

transportation is local and intensely personal. A transit project that could speed travel

for tens of thousands of people can be stopped by objections to the loss of a few

parking spaces or by the simple fear that the project won't work. It's not a challenge
of the data or the traffic engineering or the planning. Public debates about streets
are typically rooted in emotional assumptions about how a change will affect a
person’s commute, ability to park, belief about what is safe and what isn’t, or the
bottom line of a local business.

*swipe TH=7|0]| E2FA|Z|CH «*contentious =20l «xxcommute E2

@ relies heavily on how others see her city’s streets

@ updates itself with each new public transit policy

@ arises independently of the streets she travels on

@ tracks pretty closely with how she gets around

® ties firmly in with how her city operates

_’|5_
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1. Everyone who drives, walks, or swipes a transit card in a city views herself as a

transportation expert from the moment she walks out the front door.

2. And how she views the street

3. That's why we find so many well-intentioned and civic-minded citizens arguing past

one another,

4. At neighborhood meetings in school auditoriums, and in back rooms at libraries
and churches, local residents across the nation gather for often-contentious
discussions about transportation proposals that would change a city’s streets.

5. And like all politics, all transportation is local and intensely personal.

6. A transit project that could speed travel for tens of thousands of people can be
stopped by objections to the loss of a few parking spaces or by the simple fear that
the project won’t work.

7. If's not a challenge of the data or the traffic engineering or the planning.

8. Public debates about streets are typically rooted in emotional assumptions about

how a change will affect a person’s commute, ability to park, belief about what is

safe and what isn’t, or the bottom line of a local business.

_’|6_
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Managers of natural resources typically face market incentives that provide financial
rewards for exploitation. For example, owners of forest lands have a market incentive
to cut down trees rather than manage the forest for carbon capture, wildlife habitat,
flood protection, and other ecosystem services. These services provide the owner with
no financial benefits, and thus are unlikely to influence management decisions. But
the economic benefits provided by these services, based on their non-market values,
may exceed the economic value of the timber. For example, a United Nations
initiative has estimated that the economic benefits of ecosystem services provided by
tropical forests, including climate regulation, water purification, and erosion
prevention, are over three times greater per hectare than the market benefits. Thus
cutting down the trees is economically inefficient, and markets are not sending the
correct “signal” to favor ecosystem services over extractive uses.

xexploitation 0|2 **timber SAH

® necessity of calculating the market values of ecosystem services

@ significance of weighing forest resources’ non-market values

®@ impact of using forest resources to maximize financial benefits

@ merits of balancing forests’ market and non-market values

® ways of increasing the efficiency of managing natural resources

_’|7_
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1. Managers of natural resources typically face market incentives that provide financial

rewards for exploitation.

2. For example, owners of forest lands have a market incentive to cut down trees
rather than manage the forest for carbon capture, wildlife habitat, flood protection,

and other ecosystem services.

3. These services provide the owner with no financial benefits, and thus are unlikely

to influence management decisions.

4. But the economic benefits provided by these services, based on their non-market

values, may exceed the economic value of the timber.

5. For example, a United Nations initiative has estimated that the economic benefits
of ecosystem services provided by tropical forests, including climate regulation, water
purification, and erosion prevention, are over three times greater per hectare than the

market benefits.

6. Thus cutting down the trees is economically inefficient, and markets are not

sending the correct “signal” to favor ecosystem services over extractive uses.

_’|8_
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Lewis-Williams believes that the religious view of hunter groups was a contract
between the hunter and the hunted. ‘The powers of the underworld allowed people
to kill animals, provided people responded in certain ritual ways, such as taking
fragments of animals into the caves and inserting them into the “membrane”.” This is
borne out in the San. Like other shamanistic societies, they have admiring practices
between human hunters and their prey, suffused with taboos derived from extensive
natural knowledge. These practices suggest that honouring may be one method of
softening the disquiet of killing. It should be said that this disquiet needn’t arise
because there is something fundamentally wrong with a human Kkilling another
animal, but simply because we are aware of doing the killing. And perhaps, too,

because in some sense we ‘know’ what we are killing. We make sound guesses that

the pain and desire for life we feel — our worlds of experience — have a counterpart

in the animal we kill. As predators, this can create problems for us. One way to
smooth those edges, then, is to

* membrane: A5t MAZ Sot= Hl B ++ suffused with: ~2 715 2t

@ view that prey with respect
@ domesticate those animals
®@ develop tools for hunting
@ avoid supernatural beliefs

® worship our ancestors’ spirits

_19_



QEE : YA UGS Foio HE - THL)

1. Lewis-Williams believes that the religious view of hunter groups was a contract

between the hunter and the hunted.

2. ‘The powers of the underworld allowed people to kill animals, provided people
responded in certain ritual ways, such as taking fragments of animals into the caves

and inserting them into the “membrane”’

3. This is borne out in the San.

4. Like other shamanistic societies, they have admiring practices between human
hunters and their prey, suffused with taboos derived from extensive natural

knowledge.

5. These practices suggest that honouring may be one method of softening the

disquiet of killing.

6. It should be said that this disquiet needn’t arise because there is something
fundamentally wrong with a human killing another animal, but simply because we are
aware of doing the killing.

7. And perhaps, too, because in some sense we ‘know what we are killing.

8. We make sound guesses that the pain and desire for life we feel — our worlds of

experience — have a counterpart in the animal we Kill.

9. As predators, this can create problems for us.

10. One way to smooth those edges, then, is to

_20_
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